Scripts & Approaches
JR’s Lead Generator-the True Referral Approach
1. Introduction: who you are, how you got their name, and mutual acquaintance

2.  Why you are calling

3.  What's in it for them or an offer too good to refuse

4.  Tie down to the objective of the call (appt, sell product, or get leads)

For Example:
Hi Joe, this is ___________.  You don't know me personally, but a mutual acquaintence, Bill Smith gave me your name. Do you have a quick second or did I catch you in the middle of something?  

Great, I just have a quick second.  I was telling Bill about the product brokerage and Internet marketing expansion and that I was looking for 2-5 people to really launch this concept within the Baltimore area.  Bill mentioned that you’d be the right person to connect with because you are so successful with your real estate career and you know ecveryone, and you’d probably be nice enough to help me out.  

We are a 22 year old product brokerage company that purchased shop.com in 2010 and are becoming the fastest growing online retailer in the world.  We are looking for people well-connected, team players, that may be looking to work on a flexible schedule alongside what they're doing. These folks could earn $100,000 per year and beyond working with us.  
I realize that you may not be interested personally, and I'm really just looking to network and see if you may know the right people with those qualities. If you can lead us in the right direction, there's a chance we could set-up significant royalties back to you for the right referrals.  Bill thought you'd be intrigued enough based on your success.  Who do you know that may be looking for something that I could call for them to evaluate our offer?
Setting A Video Appointment:
1.  Be in a Hurry

2.  Compliment the Prospect

3.  Invite them/Make the Approach

4.  Would you be willing to watch a short video to share concept?

5.  Ask when they would be available for 25 minutes distraction free

6.  Confirm the appointment (i.e., when you will call and send video)

7.  Thank them and tell them you look forward to talking on ____.
For Example:
Hi Pete!  It’s __________. Did I catch you at a good time or are you in the middle of something?  OK, I only have a quick second.  I’m in the process of expanding a new business venture, and I thought of you.  You are smart, hard-working, and well-connected.  I thought you’d be nice enough to help me out and see if you could think of 2-5 people I can talk with that may be good networkers or looking for something to bring in some extra money on the side.  

Would you be willing to help me out?  

All I’d like you to do is to watch a quick video that shares some information.  Would you do that for me?  

It’s only about 20 minutes. When do you think you could watch it?  Great!  I’ll call you Thursday at 7:00  to see if it’s still a good time and then I can send the link.  I’ll call you around 7:30 to answer some questions and get your feedback.  

I really appreciate your help, I’ll talk to you Thursday.

At the specified time, call to see if still a good time to watch the video.  Confirm this first.  Tell them you’ll call them in 30 minutes following the video…or stay on the phone with them!  Send a link to the video and call after to book the follow-up, register as PC, and get leads.

Setting an HBP,  2-on 1 Appointment, or Webinar:
1. Be in a Hurry

2. Are you around ______ at ______?

3. Compliment the Prospect

4. Invite them/Make the Approach
5. May or may not be interested

6. Can you help me out?

7. Confirm/Tie Down

For example:

Hi Pete!  It’s ___________. Did I catch you at a good time or are you in the middle of something?  OK, I only have a quick second.  Are you around Thursday night around 8:45p

I’m in the process of expanding a new business venture, and I thought you could help me out.  I’m having a friend over to discuss the business concept/there’s an online presentation/I’d like to grab a coffee to discuss the concept.  You are smart, hard-working, and well-connected.  I thought you’d be nice enough to help me out and see if you could think of 2-5 people I can talk with that may be good networkers or looking for something to bring in some extra money on the side.  You may or may not be interested yourself. Either way is fine with me, I just thought you’d be nice enough to help me out?  

Would you do that for me?  

Great, I really appreciate your help!  

Is there any reason you wouldn’t be available on Thursday, because I know your time is limited and so is mine?  If there’s any reason you can’t help me on Thursday, I need to know so we can just pick a better time. 

Great, thanks for helping! 
